Name ___________________


Becoming Your Own Boss
Chapter 4 discussed the topic of Entrepreneurship and what it takes to start your own business.  We are going to fast-forward in time to a day when you all could possibly become entrepreneurs.  (  Becoming an entrepreneur does not happen overnight; it can take months or years of planning and organizing.  However, for our purposes, we are going to simplify and speed up the process.  You will be creating either a sole proprietorship or a partnership of two.
Step 1:  Business Type, Name, Location, Logo, Slogan, and Business Cards

A. Goods- or Service-Producing Business

What type of business would you like to create and run?  Will this business be a goods-producing business or a service-producing business?  The business you come up with can be something you completely created on your own or can be a different version of an already-established business and product.
B. Name, Location, Slogan, Logo

· Decide what your company’s name will be and where you will be located.  

-  Once you’ve decided on a name, create a slogan that could be used in advertisements in order to promote your company and make people recognize it.  

-  Finally, design a logo for your company.  The logo should relate in some way to either the company name, product/service, and/or slogan.  Your logo must be colorful and creative.  Design the logo on the computer, print it out, and staple it to the project questions.
C. Business Cards

A great way to promote a business is through the use of business cards.  Design a creative business card containing the following information: 
·  Business Name
·  Address
·  Company Phone Number

·  Company Email Address
·  A smaller version of your logo
·  Owner(s)’s Name.  
Print a full sheet of the business cards when finished.  (TIP:  Microsoft Word, Mailings, Labels, choose a Business Card, New Document OR Microsoft Publisher, Business Cards, Create, Print Multiple Copies Per Sheet)
Step 2:  Advantages / Disadvantages

What would some advantages and disadvantages be of creating this type of business?
Step 3:  Facility, Materials & Equipment, Floor Plan
A. Facility

Determine what type of facility (office, small building, large building/workshop/ warehouse) you will need to run your business out of.  Find an advertisement online or in the newspaper for space to rent or buy.  The advertisement should include the monthly rent / mortgage.  Print out and staple the advertisement on the questions worksheet.

B. Materials & Equipment
All businesses face challenges at the beginning; one major challenge being the many start-up costs involved in opening and creating the business.  Make a list of the start-up costs involved in starting your business.  Create a table listing all items you will need to set up your business (not the actual products being sold), the approximate number of each item needed, price per item, store you will buy them at, and whether the item would be a start-up cost or a continual cost (need to continually replace the item).

Sample list of items to buy:

· Tables

· Chairs

· Desks

· Garbage cans

· Podiums

· TVs

· Storage containers

· Cabinets

· Writing Utensils

· Paper

· Equipment

· Printers

· Machinery

· Computers

· Couches

C. Floor Plan

Create a floor plan of your business.  You must include an office for yourself, at least one bathroom, a parking lot & landscaping around the building, and then any additional areas, rooms, etc. you will need in order to make or sell your products/services.
Step 4:  Price of Goods / Services
Once you have started your business, you must decide what to charge for your goods and/or services.  Choose two products/services your business will be offering and decide their selling prices.  You need to compare prices of at least three competitors before determining your selling prices.  How many products do you predict you will sell in a week, or would you like to sell a week?  A month?  Who will your target markets be?
Step 5: 
Commercial

Create a 30 second commercial advertising your business or a product/service offered at your business.  You may use the classroom video camera or iPad or your own videoing device to film the commercial.  In the commercial must be the following information:

· Business/Company Name
· Owner(s)
· Brief Description of the company

· Sample items/services sold & price(s)
· Location

· Store Hours

· Slogan

· Logo

Step 6:  Sales-Pitch Presentation

Create a sales-pitch presentation to convince your classmates, fellow entrepreneurs, that your goods/services will be a success! 


In this presentation must be the following:

· Your business’ name, logo, and slogan
· The location of your company

· A description of your business

· The price you are charging for your goods/services compared to the prices of three competing companies

· Advantages of buying your products/services over the competitors goods/services

· Estimated total of start-up costs

· Estimated total of continual costs

· A catching sales pitch, phrase, or jingle (performed by all members of the group) which could be used to sell your goods/services

· Pictures

· Your Commercial needs to be shown during this time as well.

This presentation should be creative, informative, and contain a visual aid of some sort, other than the commercial you will be showing.    
Extra credit will also be given to those groups that show extra effort & creativity.
Examples: extremely creative commercials, sample menu items brought in, an additional brochure, etc.

